                                             [image: Diving Instructors (PADI) Vector Logo ...]


PADI MEDIA ACCOUNT MANAGER


PADI Club & Media inspires the full diver lifestyle, motivating existing PADI divers to dive more often, and attract new ocean ambassadors to the underwater world. Our team is passionate about what we do and dedicated to ensuring all divers, new and experienced, are able to fully enjoy a life of underwater exploration safely, confidently, and fully connected to the dive community and our blue planet. 

The PADI Media Account Manager plays a pivotal role in driving sales growth by developing and presenting strategic advertising and partnership campaigns that engage our target audience, elevate our partners’ brands, and deliver on ambitious revenue goals. The ideal candidate is a self-motivated, goal-oriented sales professional with a strong record of closing new business, nurturing client relationships, and identifying opportunities for long-term growth. We’re looking for a true go-getter with a passion for diving, proven experience in sales and account management, and a forward-thinking approach to building strategic partnerships.

WHAT YOU WILL DO
(Other duties may be assigned)

· Drive results by achieving annual print and digital revenue goals within your assigned territory.
· Prospect, pitch, and close new advertising and partnership opportunities that expand PADI Media’s reach and revenue.
· Collaborate with the Marketing Campaign team to execute sold programs that deliver on client goals and ensure high renewal rates.
· Partner with the Marketing Campaign team to develop persuasive sales strategies and presentations for new and existing large-scale media partners.
· Present insightful end-of-campaign recaps, leveraging data to strengthen renewals and inform future campaign strategies.
· Work closely with management to create accurate sales forecasts, budgets, and editorial plans that support both Club and Media revenue targets.
· Partner with the accounting department to ensure timely and accurate client invoicing.
· Negotiate and manage contracts that are on brand, drive revenue, and optimize marketing spend to meet EBITDA targets.
· Support PADI Club acquisition and retention goals by securing high-value member benefits through key media partnerships.
· Collaborate with the editorial team on travel planning, budgeting, and related contracts to maintain a strong balance of advertorial and editorial content.
· Maintain strong relationships and open communication with PADI Members who are also PADI Media partners, ensuring collaboration across teams.
· Represent PADI at trade and consumer shows, traveling overnight as needed to meet with clients and prospects.

WHAT YOU WILL NEED TO BE SUCCESSFUL

Education and Experience

· Bachelor’s degree in business, marketing, communications, or related field.
· 3–5 years’ experience in sales or account management, with a proven record of meeting or exceeding goals.
· Demonstrated success in developing new business and managing marketing or advertising campaigns from concept to completion.
· Proficiency in PC/Mac, email, and internet-based applications.

Skills and Competencies

· Strong written and verbal communication skills, including creating and delivering persuasive presentations.
· Ability to build rapport and engage effectively at all organizational levels.
· Expertise in contract negotiation.
· Creative mindset with the ability to translate ideas into impactful sales and marketing strategies.
· Data-driven approach to decision-making, with the ability to analyze and interpret campaign performance metrics.
· Strong organizational and project management skills, with the ability to manage multiple priorities in fast-paced environments.
· Strong problem-solving abilities and strategic thinking.
· Entrepreneurial, self-starter mindset with a proactive approach to challenges.
· Collaborative team player with the ability to work effectively with both internal and external partners.
· Diplomatic, approachable, and receptive to feedback, maintaining professionalism in all interactions.
· Commitment to delivering exceptional customer service and satisfaction.

WHAT WILL MAKE YOU STAND OUT
(Preferred but not required)

· PADI Open Water Diver certification.
· Passion for scuba diving or genuine interest in underwater activities and sports.

WHO WE ARE

Founded in 1966, PADI has spent nearly six decades shaping the future of scuba diving, consistently raising the bar for the industry we love. We know who we are as a company, yet we continually evolve, keeping our mission fresh, modern, and relevant. One thing that never changes is our commitment to being “The Way the World Learns to Dive.”

With over 30 million divers certified worldwide, more than any other scuba diving agency, we are proud to live our purpose every day: Seek Adventure, Save the Ocean.

We foster a work environment that values individual contributions while thriving on collaboration to achieve shared business objectives. Our leadership team supports a healthy work-life balance through flexible hours and comprehensive benefits.

If this role excites you and you meet the requirements above, we would love to get to know you! Learn more about us at https://www.padi.com/


Please note that PADI collects personal information relating to its candidates for employment to manage the recruitment process. The organization is committed to being transparent about how it collects and uses that data and to meeting its data protection obligations. To view PADI's Privacy Notice please go to https://www.padi.com/ccpa-notice
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